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Why Access to Finance Can Change the Way of Sustainable Development

Women 

entrepreneurs, 

specially in 

manufacturing 

sector

1. 4.3.2.

Bank Finance:

• In manufacturing

• In trading

• In service

• In Working    

capital

• Machine 

purchase

Increases:

• Income

• Assets

• Security

• Confidence in 

future

Outcomes

• Self employments

• Employment 

generation

• Better standard of 

living

• Women 

empowerment

• Banking for

the women 

Entrepreneurs



Women Entrepreneurs 

Want

Asset Building, Risk

Mitigating Products

• Voluntary savings

• insurance

Variety of Products

• Working Capital loans

• Machines/ Fixed asset 

purchase loans

• Short term/ EMI based 

loans

Group     Individual Loans 

Flexible Loans

• Small initial loan sizes

• Larger loans over time

• Longer terms

No Traditional Collateral

Service

• Rapid, convenient 

access

• Respect, connection

Banking Services that Respond to What Women Entrepreneurs Want



Commercial Banks Financial Systems that Work for the Women Entrepreneurs

Offer / design the products 

based on their needs

• Low rate of interest 

based products

• Collateral free

• Easy processing system

• Diversify products

• Repayment system 

based on business 

nature

Adopt standards on 

performance in:

• Client reach

• Efficiency, profitability

• Financial integration

• Impact

 Access to finance that fits 

the institution’s size and 

stage

Provide appropriate 

support modalities—

institutions that meet high 

standards need:

• Policies, regulations and 

legal structures that fit 

women entrepreneurs

• Financial counseling and 

training

• Commercial linkages

• Business advisory 

services

• Dealing with legal 

barriers

1. 3.2.



Building Core SME Services ― Focus on Special Loan Products

Core Offerings

Flexible Working 

Capital/ others 

purpose Loans

MTB Bhagybati

Only for 

manufacturing 

sector

MTB Gunabati

Other Services

CD Account / 

Savings Account,

Debit & Credit Card 

facilities, transfer 

payments

• Financial counseling and 

training

• Commercial linkages

• Arrange workshop

• Linkup for training

• Business advisory services

• Dealing with legal barriers

Other Non-core Offerings in 

Inclusive Financial Systems



Suitable

Interest 

rates

Financial 
sector 

policies

Central 

Bank policy

Legal 

structures
Legal 

systems

Performance

indicators
Government

role
Bank 

Finance

Policy

Women 

Entrepreneurs

Skills 

Others 

support

Tech 
service 

providers

Business 
Knowledge

WE
networks, 

associations

Banking 

knowledge

Market 

knowledge & 

networking

Tech 

applications

Payment 

systems

Donor 

support

Business 

services

Savings 
mobilization

Training
For 

business

Training for
Access to 
Finance 

knowledge 

Availability 

of

Banking 

Services

Easy

Access for

Bank 

Finance

Overall

Easy 

Market 

Access

Product 

Offerings

Impact in 

Sustainable 

Development

Small Credit  
facility

Working 
Capital

Loan for
Machine 
purchase

Loan with 
grace period

Income Assets Leaving 
standard

Women’s 
Decision-
making, 
Power

Community 

Participation

Building Blocks of Commercial Banks Roles in Financial sector That Work for 

the Women Entrepreneurs                                                

Business 
services

Good 
facilities in 
CD/Savings

A/C



Case Study 1. Tania Wahab Proprietor KARIGOR

• Leather goods manufacturing concern- a small 

business

• 20 workers work in her factory, some are casual.

• Sales made in local market, earlier exported via others 

exporter, recently start to direct export.

• She got the National SME Women Award

• Attended local and foreign fair to display her products

• She is an engineer in leather technology having

expertise in manufacturing quality leather goods.

• At first time, she took BDT 0.5 million for purchase of    

machinery.

• After 6 months she took another BDT 0.5 million for

working capital support.

• She started direct export.

• Next  she has plan to extend her business and hire a 

showroom display and sales. 

•Loan product : MTB Bhagyobati (Only for 

Women Entrepreneurs)

•Amount  BDT 1 million, for machine purchase & 

working capital  



Case Study 2. Sheefat Proprietor PRAPTY

• Jute products manufacturing- a small business.

• 15 workers work in her factory, some are casual.

• Sale made in local market.

• She attended local fair to display her products.

• She is trained on manufacturing jute products.

• She took BDT 0.3 million for machinery purchase.

• Next  she has plan to extend her business and hire a

showroom for product display and sales. 

•Loan product : MTB Gunabati (Only for 

Manufacturing  led Women Enterprises, 

•Amount  BDT 0.3 million , extended for purchase 

of machinery & working capital finance 



Case Study 3. Monowara Proprietor TULSHI TEA  

• Herbal Tea manufacturing- a small business.

• 50 workers work in her factory, some are casual.

• Sale made in local market, export via others exporter, 

recently start to direct export.

• She got the National SME Women Entrepreneurs

Award

• Attends local and foreign fair to display her products

• Also she is a social worker

• At first time, she took BDT 1 million taka for machinery 

purchase.

• After 3 months she took another BDT 0.5 million for 

working capital.

• She started direct export.

• Her  business makes a good example of sustainable 

development in her area.

 She has created indirect employment of 15000 distress 

rural women in cultivating Tulshi leaves and supply.

•Loan product : MTB Bhagyobati (Only  for Women 

Entrepreneurs)

•Amount  BDT 2 million , Machine purchase & 

working capital finance 



Case Study 4. Finance in Jamdani Sharee

• Group financing through the partner organization 

“Usha Foundation”.

• Repayment mood is customer friendly.

• At first time they took BDT 2 million. 2nd time they took

BDT 7.5 million more.

• They have improved their business.

• They sell in local market and export indirectly.

• Attends local and foreign fair to display their products

• They are very organized in group business. 

• They can lead the market

• Total area has been developed

• Perfect example of sustainable development in 

developing country.

• Group Financing in Jamdani Sharee 

Manufacturing women entrepreneurs 



Focus for Actions to Make Women Entrepreneurs  in Sustainable Development

• Increased attention is needed in measuring impact of bank finance for women 

entrepreneurs.

• Liberalized interest rates for women entrepreneurs, relying on competition and 

transparency to lower costs and rates.

• Savings and other asset building products require attention.

• Inclusive financial sector policies that incorporate measures to ensure responsive, 

solid services to the women entrepreneurs.

• An explicit, supportive government policy and strategy for women entrepreneurs, with 

objectives, key policies and support, roles.

 Utilize technology to cut costs and expand outreach.

 Build domestic financial markets for women entrepreneurs.

• Information and business services for women entrepreneurs.

• Mobilize new actors, help them learn the business and play effective roles.



We work hard to make you 
smile .. 



Thank you


